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The EMPOWER

Value Added Sales Training
Workshop
Nothing Happens Until A Sale Is Made

But It Isn’t A Sale Until It Is Paid

Have you ever wondered why some people outsell others by three, four and even ten times - even when they are selling the same product or service, to the same people, out of the same office, against the same competition, and at the same price?

The answers are clear. Top salespeople bring a combination of key selling skills and a positive, creative attitude to everything they do.

In this powerful, practical, fast-moving, professional sales training program you will learn:-

· how to sell more, easier and faster than ever before. 

· how to plan and organise your sales activities. 

· how to get more and better prospects.

Workshop Content

Managing Yourself – Personal Mastery

EMPOWER Personal Development
The most important ingredient in the sales process is YOU!  so we start off with life skills training that will empower you to take control of your life, develop self confidence and new empowering belief systems.

Very often the reason that you are not as successful as you would like to be is because you have disempowering belief systems that are sabotaging you. Most things that we think are impossible, are only impossible to us simply because we think that they are impossible.

· In this session you will learn practical life skills. Tools that you can apply every day in any situation.

· How to define your purpose.

· How to overcome fear of rejection.

· How to release your “Dormant Potential” and achieve the success you desire.

This session is crucial to your success for until you learn to improve your self image the rest of the training will not help, as you will never act different to the image you have of yourself. To change your performance you have to change your character.

An added benefit is that by understanding yourself you will be able to understand others.

The EMPOWER

Value Added Sales Training
Workshop
Managing The Sales Process – Professional Mastery

The Purpose Of Business.

Only when you understand the “Purpose of Business” and your purpose in the business, will you be able to be truly effective in your role in the relationship between yourself, your employer and your client.

Evolving from “sales person” to “Assistant Buyer”

You are not a salesperson you are an assistant buyer. It is your function to assist your client to buy the product or service that is best for them.

Here’s a story that needs to be told;

“We all like to buy but we don’t like to be sold.”

P Q A

The secret to ultimate sales success. Realise that professionals never ‘wing it’ they make it look easy because they prepare so well. They stay alert to market changes and are flexible enough to adapt to their clients wants.

Learn the 3 hats that you must wear to be effective in your profession.

Goal Setting

Success is a process. Here you will learn:-

· The 3 step Success Recipe - Outcomes – Awareness - Flexibility

· How to set and achieve meaningful goals.

· How to identify Critical Success Factors.

· How to design the process that will deliver your Purpose

What is it that you want? If you don't know what you want then how will you know when you have got it. Imagine  playing rugby on a round field without any goalposts, it might be fun to watch but would be very frustrating and confusing to the players. Sounds ridiculous doesn't it. Do you have clear goals for your life, do you know the rules of the game or are you confusing activity with achievement?

The value of keeping records
This is not the time to rely on memory. Your task as a professional is to be professional. Professionals do not take chances or leave things to chance. They control the process every step of the way.

In this session you will learn the value of;-

· Pre call preparation.

· Call reports.

· Appointment evaluation.

· Managing your finances

“The shortest pencil is longer than the longest memory”

The EMPOWER

Value Added Sales Training
Workshop
Managing Relationships – Relationship Mastery
Communication
The quality of your communication determines the quality of your relationships and it is the quality of your relationships that determines the quality of your life.

In today's knowledge based world the ability to clearly communicate your ideas and get others to "buy in" to them is critical to your success.

In this session you will learn;

1. The definition of communication.

2. The importance of communication.

3. The communication model.

4. Communication methods.

5. Communication styles.

6. The barriers to communication.

7. Strategies for effective communication.

The value of being a team player
Every one in the business is involved in some way in the sales process.

· Learn to understand how what you do and the way that you do it affects their ability to do what they have to do.

· Learn to use the different strengths that exist in others.

· Build the value of the whole organisation.

The EMPOWER

Value Added Sales Training
Workshop
**************************************

To book this powerful workshop to EMPOWER your team

call Johan or Linda @ 083 304 2867 or e-mail : johan@motivate.co.za
**************************************

You get an iron clad Customer Satisfaction Guarantee
I am very proud of the work that I do and I am committed to offering great service and products that will improve your life and solve your problems. So to give you the peace of mind knowing that you are working with a dedicated professional I offer you a

“Customer Satisfaction Guarantee”
 which means that if you feel my services were not of an acceptable standard or did not meet your requirements then you do not have to pay.

I believe that

“Smart talk might get you into the job, but only smart work will keep you in  the job”
**************************************

Johan V Campbell - The Corporate Healer
Certified POWER Practitioner

Life and Business Coach
VISION
To be recognised
as the world's leading provider
of business and personal development systems.
**************************************

A professional speaker and trainer, Johan delivers exciting and empowering presentations, seminars and workshops. Using his diverse background to relate to key business principles, Johan enriches his content with insightful and dramatic illustrations, stories, and humour.
Johan has the ability to make the most complicated subject easy to understand and the most sensitive subject easy to deal with. 

In the words of one delegate;

"It's been said that a picture paints a thousand words, Johan's words paint a thousand pictures. You don't listen to Johan. You experience him" 

In the words of another delegate;

"Johan gives us a genuinely original and inspiring way of understanding ourselves and our place in the universe. I was increasingly impressed and then converted by his learned explanation for society's competitive and self-destructive behaviour." 

More than thirty years of business experience provides a vast wealth of information and experience upon which he draws as a professional speaker and trainer in relating to his audiences. Each presentation is a "living work in progress" constantly evolving as new information is discovered.

Johan's workshops and seminars have been rated by virtually every delegate as the best they have ever attended and the results in terms of personal growth have been phenomenal. 

Johan's goal in speaking to each group is threefold:

to open their minds, to touch their emotions, and to challenge their perceptions.
















An organisation is only as good as the people in the organisation

therefore to build the organisation you have got to build the people.
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